
Delphi wins
Volvo truck
business

DETROIT — Delphi Corp. will
supply its living environment
control module to Volvo Trucks
North America Inc.’s redesigned
VN Series of Class 8 commercial

vehicles.
Delphi’s

module is an
integrated
control for the
sleeper area of
heavy-duty
trucks that
centralizes most

of the cab’s fuses for lights and
outlets, and controls all plug-in
accessory power feeds. 

Delphi of Troy, Mich., supplies
mobile electronics, transportation
components and systems
technology.

Decoma buys plants
DETROIT — Federal-Mogul

Corp. will sell its molded lighting
assembly operations to exterior
component supplier Decoma
International of Concord,
Ontario. Terms of the sale were
not disclosed.

Decoma will buy Federal-
Mogul’s lighting plants in
Matamoros, Mexico, and Toledo,
Ohio, and its distribution center in
Brownsville, Texas. 

It also gets customer contracts
and supporting manufacturing
equipment at Federal-Mogul’s
plant in Hampton, Va.

Federal-Mogul of Southfield,
Mich., supplies automotive
components and subsystems.

ArvinMeritor to supply Hyundai 
DETROIT — ArvinMeritor

Inc.’s Commercial Vehicle
Systems unit will supply Hyundai
Motor Co. with shock absorbers
for its medium- and heavy-duty
trucks. The shock absorbers will
be made at ArvinMeritor’s plant in
Toronto.

Terms of the contract were not
disclosed.

ArvinMeritor of Troy, Mich.,
supplies chassis and body
components.

TRW wins GM business
DETROIT — TRW Automotive

will supply seat belt and tire
pressure monitoring systems for
various General Motors pickups
and SUVs.

The deal calls for TRW to
supply belts for the Chevrolet
Silverado, Tahoe, Avalanche and
Suburban; GMC Sierra, Yukon
and Yukon XL; and Cadillac
Escalade. 

TRW Automotive also has
signed deals to supply GM cars
with vehicle stability control
systems. The systems will be
used on the Cadillac DeVille,
Buick LeSabre, Chevrolet Impala
and Chevrolet Monte Carlo. 

Terms of the contracts were not
disclosed.

TRW Automotive of Livonia,
Mich., supplies safety and
chassis components.

— K.C. Crain
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Suppliers to the Cadillac CTS

High-intensity
discharge headlamps
Valeo Inc.

Engine management
system
Robert Bosch Corp.

5-speed manual
transmission
Getrag

Power steering gear
TRW Automotive

Exterior mirrors
Schefenacker 
Vision Systems

Windows
Saint Gobain Securit

Interior (except seats)
Intier Automotive

Sunroof
Inalfa Industries

Seats, headliner
Lear Corp.

Seatbelts
Takata

Air conditioning
system
Denso International
American Inc.

Suspension modules
Tower Automotive

Brake corner
modules
Continental Teves

Lighting control
module
Trico

Exhaust mufflers
Faurecia

Exhaust gaskets
Dana Corp.

Wiper module
Valeo Inc.

Exhaust system,
catalytic converter
ArvinMeritor Inc.

Clutch
BorgWarner Inc.

Electronic modules
Lear Corp.

Rear lighting panel
Schefenacker
Vision Systems

Gas spring for trunk lid
ArvinMeritor Inc.

Fuel, brake lines
TI Automotive

Side-impact sensor
TRW Automotive

Body side inner
stampings
Tower Automotive Inc.

Hood molding
Guardian
Automotive Corp.

Glass seals
Hutchinson SA

Liedtke wants 
to put helicopter
license to use

Kurt Liedtke, who turned 60 on
March 23, ponders retirement from
Robert Bosch Corp. in two or three
years.

Not that he’s in a hurry. But it
would be nice to have more time
with his wife to visit their three chil-
dren and two grandchildren on
three other continents. 

The couple lives in Bloomfield
Hills, Mich., but has made no deci-
sion on where they’ll settle after re-
tirement. Liedtke, a German native,
has lived away from his homeland
for 22 years.

Liedtke would like to play sports,
the saxophone and the clarinet
more.He also wants to get back to
flying helicopters.

Liedtke has been CEO of Robert
Bosch GmbH’s North American
unit for a little more than two 
years. The one-time tax attorney
started with the German company
29 years ago in legal and foreign af-
fairs.

The North American unit has

done well under Liedtke, but his
challenge is to stay on the right
path.

Then he’ll create his own path in
the skies. Liedtke has been flying
helicopters for about seven years,
he says, after obtaining his private
international pilot license in Aus-

tralia. But he hasn’t had time to fly
since becoming CEO.

He spoke with Staff Reporter Julie
Cantwell at Bosch’s North Ameri-
can headquarters in Farmington
Hills, Mich.

Why helicopters?
Especially when you fly the first

time alone, this overcoming of fear,
it’s a great challenge.

I like to be adventurous. I like these
daredevil things. And the helicopter
is perhaps technically a little bit
more challenging than fixed wing,
because a fixed wing wants to fly.
A helicopter, this thing doesn’t want
to fly. You really have to force it.

It gives you an unbelievable free-
dom because you are not as heavily
restricted. You can land wherever
you want. I mean, I have to ask
somebody, “Can I land on your
ground?” but you can’t do this with
a fixed wing. And it’s a great feeling,
especially if you have a bubble and
you look down. You’re sitting al-
most free in the air.

How does your daredevil, adven-
turous attitude relate to how you do
business?

It’s like in sports. I found out 
in sports two things: I was al-
ways doing better in a team than
alone.

To give you an example: When I
was doing athletics, I was always
running the 100 or 400 meters
much faster in a relay than when I
was on my own. I play tennis com-
petitively, and I had been club
champion in doubles in three ten-
nis clubs. I never was the club
champion in singles. So that means
somehow playing in a team brings
more out of me.

Another observation I made from
sport is I very often was losing the
tennis match when I was 5 nil up,
and very often I was winning when
I was 5 nil down. So I was the un-

derdog, I was doing always better
than when I was the favorite.

I have to be very careful that this
characteristic is somehow not neg-
atively affecting my business atti-
tude. When somebody is making a
presentation to me and has all the
good numbers, I immediately get
suspicious. The big mistakes are al-
ways made in good times. That’s
my conviction. In bad times, we are
more focused.c

Bosch’s N.A. boss looks to future
questionanswer

Kurt Liedtke says team competition
brings out the best in him.
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